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Customized, high-touch strategic fundraising support crafted to address the specific needs of each organization. These services are tailored
to meet nonprofits where they are in their development journey, whether they're just beginning to engage U.S.-based donors or seeking to
scale global fundraising efforts. The approach includes one-on-one guidance from seasoned fundraising professionals, diagnostic workshops,

and a structured plan to build internal fundraising capacity over time.

GET STARTED | USD $2,000 ACCELERATE | USD $7,500

Strategic US and international fundraising
starter package: 10 hours

Strategic US and international fundraising
planning: 35 hours

Advisory services deliverables: Advisory services deliverables:

e 5 realistic U.S. funding opportunities and e 3introductions to U.S. donors (The

next steps. Resource Foundation network & beyond),
e Brief Introduction to U.S. philanthropy depending on thematic match.
and fundraising basics. ¢ Introduction to U.S. philanthropy and
o Initial assessment of your U.S. fundraising fundraising: opportunities and challenges.
opportunities. e Analysis of which areas of your work
o Initial intelligence on which areas of your resonate in the U.S.
work resonate in the U.S. e Qualified prospect list with 30-40 relevant
e Actionable initial advice on how to build prospects.
U.S. fundraising. e A fundraising SWOT analysis: your
strengths and weaknesses in U.S.
fundraising.

o Actionable strategy on leveraging U.S.
philanthropy trends.

e Action plan with fundraising and
marketing steps (blogs, events,
gatherings, donor communities.)

o Detailed report documenting all findings
and strategies.

¢ 1-hour consultation: USD $250 | Includes website & document review.

A DEEPER DIVE | USD $18,000

A deeper dive. Reaching out to new
donors and strategic partners: 70 hours

Advisory services deliverables:

All services on the left in addition to:
Measurable progress in implementing
fundraising action steps.

6 introductions to U.S. donors (The
Resource Foundation network & beyond),
depending on thematic match.

A comprehensive list with 60-80
prospects and strategic partners; thematic
and geographic overlap, key contacts,
location, and initial cultivation strategies.
A U.S.-centered fundraising narrative slide
deck structure.

A U.S. fundraising and marketing plan.
Your team and leadership will be
empowered to take effective steps in
securing U.S. fundraising income.

* Customized long-term support | Tailored to your evolving fundraising needs. Contact us to learn more.

Gisela Keller | Senior Philanthropy Advisor | gkeller@resourcefnd.org

The Resource Foundation | 244 Fifth Avenue, Suite 1428 - New York, N.Y 10001

resourcefnd.org



